
Synopsis 

· 14 years of experience in Agricultural Practices, Sales and Marketing, Risk Management and Project Management 

· To achieve successful sales by persuasively influencing customers / distributors to adopt products, ideas and improved processes in order to build long-term business, for both the customers / distributors and the Company

· Deftly analyzing the results of experiments; supervising technical and research staff; advising farmers on advance techniques, methods and proper utilization of inputs.

· Possesses understanding of how people interact with their surroundings and communication skills for discussing plans / designs with channel Partners and other staff.
Key Result Areas

SALES & MARKETING

· Managing sales & marketing operations for achieving organizational objectives in the assigned territory for the smooth flow of operations.
· Implementing sales strategies devised by marketing department / monitoring performance.
· Tracking competitor activities & providing valuable inputs & new features addition for fine tuning the selling and the marketing strategies.
· Building product, reviewing & interpreting the market response to facilitate product.
BUSINESS DEVELOPMENT

· Managing business development activities & accountable for the top-line profitability & increased sales growth and also for Bottom-line Growth.
· Developing prospective clients across various sectors for deeper market penetration.
· Handling the launch of new products in accordance with market segment mapping and conducting viability study for positioning the brand in premium position.
CHANNEL DEVELOPMENT

· Establishing strategic alliances /tie-ups with financially strong and reliable distributors and dealers, resulting in deeper market penetration and reach.
· Gaining inputs from dealers for ensuring timely deliveries to the customers and conducting survey for new dealer appointment.
· Developing and expanding the channel through the network of super distributors & stockists to enhance product reach and achieve business targets. 
PRODUCT PROMOTIONS 

· Conducting demonstration at field level, field visits, farmer meeting at village level to give technical skills & product performance result to the farmers.
· Conduct feasibility studies for product development process and facilitate development initiatives with key focus on quality & design.
· Managing products in terms of prices, quality and new products and developing markets for the same.
· Handling various product launch activities viz even management, outdoor activities, in-house promotions etc., for smooth flow of operations.
Work Experience

· Presently working as a Consultant in TSSDC (Telangana State Seed Development Corporation) from 2023 – Till date
· Year 24th Jan-2011 – Dec-2022:  Bejo Sheetal Seeds Pvt. Ltd. Based as Hyderabad, Telangana as Regional Manager reporting to MD.

Reporting taken from 14 members.
Area handled- 9 districts Viz Warangal, Adilabad, Karimnagar, Medak, Nalgonda, RangaReddy, Khammam, Nizamabad, and Mehbubnagar.

Abroad tours – Singapore, Malaysia, Germany, Holland, France, Paris, Brazil.   

· Year 5thJune-2008 – 22nd Dec- 2010: NSL., Warangal, Telangana as Area Business Manager S&M
Education

· M.B.A., 2008 

Annamalai University with 75 %  
· B.Com. (Taxation) , 2006

Nagarjuna University with 78%

Strength
· Mobility & relocation for the responsibility given.

· Strong negotiation skills, Accounts settlement, grievance’s dissolution.

· Timely decision for faster & quicker sales with action.

· Seasonal / Annual forecasting for better placement of stocks.

· Reporting timely to higher authorities for faster orders.

· Hard working intuition with strong commitment.

· Good leadership & team handling capabilities

IT Skills

· Well versed with Windows 8, MS Office (Word, Excel and PowerPoint) and Internet Applications
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“An enthusiastic & high energy driven professional seeking assignments in Agriculture, Seeds, Fertilizer & Pesticides with a reputed organization”











